


It’s a different world today and the role of the 

trusted advisor has never been more critical.  There 

is a new and growing community of independent 

financial advisors who are reexamining their 

business model and redefining their concept of 

success.  They realize that True SuccessTM is much 

more than financial.  It includes ethics, values, 

pride and honor.  It’s about innovation, service 

and partnership.  These enlightened advisors are 

building more than net worth; they’re building the 

foundation of their life’s work.  21st century advisors 

have a vital role to play and the ones who get it are 

opening their minds, rolling up their sleeves and 

raising the bar.

Covenant Reliance Producers was created to serve 

this enlightened, independent advisor community 

providing the vision and support of collaborative 

innovation and integrity.  Our goal is to be the best 

in the industry and to help you do the same.  We 

can’t do it without you and frankly, we hope you 

feel that you can’t reach your True Success without 

us beside you.  In the final analysis . . . It’s not About 

Money, It’s About Life.TM  In today’s challenging 

world our role and your role is to help good people 

achieve the financial strength and stability they 

need to live the life they want.

So if you’re looking for more than a higher payout, 

more than just a temporary place to hang your hat, 

call us.  Let us help you build your True SuccessTM.  

We’re building something great and we invite you to 

join us on the journey.
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Toll Free 866-907-4275 www. CRProducers.com.

True Participation
Through Producers Equity Group you can earn participation units every year based 

upon your production.  As the company grows, you can too.  This is one more way 

you’ll experience . . . The Power of True Partnership.TM

Building Your True 
Success
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The financial services arena has changed 

dramatically in the last few years.  Public seminar 

attendance has decreased across the country and 

advisors need to send out two to three times the 

number of seminar invitations to get the same 

response they did 2 or 3 years ago.  Many advisors 

are currently writing good premium, but are not 

as profitable as in years past.  They are spending 

more on marketing to find qualified prospects, and 

making less at the end of the day.

In addition, the financial services industry is 

more competitive than ever before.  Advisors are 

looking for ways to separate themselves from 

the competition in their marketplace.  The key to 

success in any field is to consistently be innovative, 

out market your competition, operate with integrity 

and work with a firm that shares your same passion 

for success and values.

Advisors want to expand as well as fine tune 

their practice.  In essence, become more efficient, 

better known in their community, spend less on 

marketing and make more money.  This is what you 

will experience during our FAST Academy.  In our 

exclusive 3 day training class, you will learn how to:  

attendees

without having to house a CPA

 annual reviews, client appreciation events and                

client introductions.

Welcome to:

“Financial Advisors Success Track” ®

At CRP, we hand crafted this program for the 

successful advisor who is looking for a true 

partner to help them diversify their marketing 

strategies.  Many successful advisors are one 

dimensional in how they market their services in 

their community.  We have multiple up-to-date 

public seminars.  Our very unique IRA seminar 

“The IRA Income Planning and Tax Reduction 

Strategies Workshop” does not require you to feed 

the attendees!!  You will learn how to efficiently run 

your office.  Many advisors do not know how to find 

the right staff, train them and keep them motivated 

to help them achieve their monthly, quarterly and 

annual goals.  Your CRP Vice President of Advisor 

Development will help you build a business plan, 

marketing plan and an action plan to help you 

reach your goals.  The truth is, we have learned that 

most advisors are not good marketers or managers 

and many times they need help in these areas to 

allow them to focus on what they do best.

When you attend our FAST Academy, you will 

witness first hand why our staff is so different 

than any other organization in our industry.  Most 

organizations will align you with a marketer after 

you join them.  This marketer can give you basic 

product information or an illustration, but they 

really can’t help you implement any training you 

may have learned when you joined them.  They’re 

not educated or have any field experience to work 

on advanced estate planning cases or to help 

you write more business from your current client 

base.  All of our Vice Presidents are seasoned in this 

industry and have or still do personal production.  

In addition they all hold securities licenses and 

either have a JD, CFP, ChFC, CLU, LUTCF or are in 

the process of obtaining one of these designations.  

You need more then a relationship, you need a 

partnership.  Welcome to CRP.  

Financial Advisors 
Success Track
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How to properly conduct any of our 5 proven • 
seminars and book appointments with 85% 

of qualified prospects.

Set yourself apart from your competition • 
using our specialized IRA workshop, “The IRA 

Income Planning and Tax Reduction 

Strategies Workshop” which sets you up 

as an IRA, Life and Asset Based LTC expert!  

Many of our advisors have experienced 100% 

conversion ratio using this seminar, and the 

best part is you do NOT have to serve a meal.

Live seminars on DVD and CD to help you • 
master each workshop.

Complete outline on what to do Before, • 
During and After each seminar.

How to properly set up the appointment • 
with seminar attendees at the end of your 

presentation.

Use proper trial closing questions at the • 
beginning of the first appointment with 

prospective clients to determine if they are a 

“qualified prospect.”

Have access to our copyrighted, • “$15 

Million Fixed Index Annuity and Sales 

Presentation” which has been responsible for 

over $1 Billion in FIA sales.

How to create a customized, confidential • 
client proposal for the second appointment.

Properly build and measure a business, • 
marketing and action plan that will keep you 

on track to meet your annual production 

goals.

Duplicate your top 50 clients through our • 
exclusive client introduction and referral 

program.

Effective client reviews result in additional • 
sales 50% of the time.

Integrating a tax planning practice to your • 
business model without the headache and 

overhead of hiring a CPA

6 Highly effective non-seminar marketing • 
strategies to help you become a marketing 

machine.

Stretch IRA, Roth Conversion and Income • 
Planning software.

Here’s What You’ll 
Learn at FAST:
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Wednesday, Day One:

7:15 a.m.  Transportation departs from the Embassy Suites for CRP’s home office

8:00 a.m. Introduction to Covenant Reliance Producers and Producers Equity Group

9:00 a.m. Matthew Rettick – “Public Seminars are Still a Viable Way to Find Qualified Prospects” If you do it 
right!

Overview of our • 5 proven seminars:
The “Greatest” IRA Seminar in the country – “The IRA Income Planning and Tax Reduction 1) 
Strategies Workshop”.  NO MEALS required!
Income Planning Seminar – “The Longevity Plus Retirement Workshop”2) 
Estate Planning Seminar – “The Successful Financial Strategies Workshop”3) 
Indexed Annuity Seminar – “Let’s Talk About Money” (30 minute presentation great for 4) 
churches, clubs and small groups)
Medicaid Planning Seminar – “Rescuing your Life Savings from Nursing Home Spend Down”5) 

What to do Before, During and After a seminar to maximize attendance and appointments• 
Setting proper expectations for your prospects at the 1• st appointment

12:00 p.m.  Lunch

1:00 p.m.                   Jeremy Rettick and James Webb – “Alternative Marketing Strategies That Work”
Monthly IRA client newsletters• 
“IRA/401k” newspaper and direct mail advertising • 
“IRA/401k” direct mail • 
Income planning newspaper and direct mail advertising  • 
12 IRA prospecting letters to send to existing clients• 
Customized “IRA prospecting DVD - give to your prospects and clients.  Includes edited footage of • 
you as the local IRA expert!
Indexed annuity prospecting letter - send to all your current clients and prospects• 

2:00 p.m.  Matthew Rettick – “1st and 2nd Client Meetings”
1st and 2nd client meeting – How to close up to 85% of the people you visit with at your 2nd • 
appointment
Third party articles - why they are so important and how to properly position them• 
Preparing a customized, confidential proposal for your prospective client• 
Reviewing your prospective client’s current investment and savings accounts with them at a second • 
meeting along with your customized, confidential proposal

5:30 p.m.  Conclusion of Day One

6:30 p.m. – 8:30 p.m. Covenant Reliance Producers Dinner – a great time to share ideas with other top producers

Agenda
For arrival day 1



Thursday, Day Two:

7:15 a.m.  Transportation departs for CRP’s home office

8:00 a.m. Matthew Rettick and Alan Hardee J.D – “Medicaid Planning and Fixed Indexed Annuity Sales 
Strategies”

How to integrate “Medicaid Planning” into your practice with CRP’s network of Medicaid attorneys • 
from all across the country to help you and your clients when all other options have failed
“The $15 Million Fixed Indexed Annuity Sales Presentation” which has been responsible for over $1 • 
BILLION in FIA sales (on CD and in written form)
Handling common concerns and  objections from clients and prospects • 
Using proper trial closing questions during your appointment to qualify the prospect and get a firm • 
commitment to make a positive change
CRP Advisor Rewards, Recognition and Marketing Reimbursement Program • 

12:00 p.m. Lunch

 1:00 p.m. Matthew Rettick - “Producers Equity Group . . . The Power of True PartnershipTM”:  
Creating a New Paradigm in Financial Services Industry• 
Advisor Participation Units (earn a piece of the rock)• 
The future of our industry and how you can prosper in it!• 
Learn how Covenant can help you triple your production• 

1:30 p.m. Jeremy Rettick and Kevin Vozar: “Overview of PEG’s Broker Dealer and Registered Investment 
Advisory Firm

151 A and what it really means to you and your practice• 
Center Street Securities (CSS) is a very unique Broker Dealer - founded by a very successful producer • 
who understands comprehensive planning and where indexed annuities fit.
CSS overview of operations, sales supervision and compliance • 
Brookstone Capital Management (BCM) was also was founded by a very successful producer who • 
understands indexed annuities and implementing money management into your practice.
Q & A• 

2:45 p.m. Joe Stamps and Marjorie Fox – “Implementing Life and LTC into your Current Practice”  
CRP’s unique Life and LTC approach to helping you double and triple your Life and LTC sales  • 
Client reviews can result in very large target life sales• 
Maximize IRA and estate planning strategies• 
Joe and Marj will walk you through every step from application to delivery • 

3:30 p.m.  Mark Patterson – “The Brand Artist” “Creating the image and look you need to dominate your local 
area as the financial expert to do business with

How to combine PR and Branding to elevate your practice into the public’s eye• 
Positioning your firm to become a resource for local news outlets• 
Creating a Fortune 500 look to your retirement planning firm• 
Utilizing the media to expand your presence and credibility• 

4:00 p.m.  Partnering with Covenant Reliance Producers
How to utilize 100% of CRP’s resources and marketing expertise• 
Hit the ground running on Monday morning• 

5:00 p.m.   Conclusion of Day Two

6:00 p.m.   Evening open
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Agenda
For Day 2
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Friday, Day Three:

7:15 a.m.  Transportation departs for CRP’s home office

8:00 a.m.  Paul Dyer – “Building a Tax Planning Practice Without the Headache and Expense of hiring a CPA”
“Professional Tax Planners of America• TM” Why it was developed and how to add this important 
service to your current practice
How to properly use our national CPA network• 
Positioning the “What If” Tax Return to close more sales• 
Overview of a successful tax planning and financial services office • 
How to review a tax return for product sales opportunities  • 

10:00 a.m. CRP’s Vice Presidents of Advisor Development – “How to Build and Measure a Business Plan, 
Marketing Plan and Action Plan”

Overview of the Advisor Development department • 
Building a Business, Marketing and Action plan – Your Key to Success• 
True Support effective and tools that will help you every day• 

12:00 p.m. Lunch

1:00 p.m.  CRP’s Vice Presidents of Advisor Development continue…
Weekly coaching and mentoring calls to take  you to the top• 
Weekly IRA/401K conference calls and/or webinar training• 
Understanding CRP’s proprietary illustrations and sales tools• 

2:30 p.m.  Paul Dyer “Sales Ideas to help you double your annuity business” 
Sales techniques of a nine time “Top of the Table Producer”• 
4 Sales strategies guaranteed to double your production• 

3:30 p.m.  Critical steps that will ensure your success when you get back to the 
   office on Monday

4:00 p.m.  Conclusion of Day Three

NOTE:   DO NOT leave for the airport prior to 4:00 p.m.  Please consider spending the night on Friday and  
   enjoy the nightlife in Nashville’s famous Broadway and Second Avenue music district! 

Agenda
For Day 3
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Attend

022309

COVENANT RELIANCE PRODUCERS, LLC
Financial Advisors’ Success Track™

REGISTRATION FORM
Reservation & Hotel Authorization

PLEASE FAX THIS FORM TO 615-340-0812

Financial 
Advisors 
Success 
Track™

FAST Academy

FREE!
Covenant Reliance 

Producers

26 Century Blvd.
Suite 301

Nashville, TN 37214

866-907-4275

EVENT DAYS/TIMES COST LOCATION

Full Legal Name:      Preferred Name:

Address:

Phone:       Fax:

Email:

By signing below, I hereby authorize that my card as specified above, can be used to hold or charge 
the hotel room.  I will not dispute this charge and accept full responsibility for this payment. 
NOTE:  If you do NOT cancel your registration to CRP’s Training Class within 48 hours of the 
event, we will charge your credit card a $200 cancellation fee.  

X                         Date:

CRP’s Preferred Hotel:  The Embassy Suites (discounted rate of $109)

Arrival Date                     Departure Date       (circle one) King  Double 

         HOTEL AUTHORIZATION

Payment Options:          Visa         MasterCard      AMEX 

Name on Card:

Card Number:         Exp. Date:

Billing Address (if different than above):  



Advisor 
Questionnaire

PLEASE FAX THIS PAGE WITH YOUR REGISTRATION FORM.

1.  What was your production last year?

   Fixed Annuities

   GDC

   Life Insurance

   LTC

2.  Do you have E&O insurance?

3.  Are you securities licensed?   

  If so, what series?

4.  Will your B/D allow you to write O.B.A? 

3.  Will you be conducting seminars?  

  If you are securities licensed with a B/D, would you like to utilize our 

  assistance in getting our seminar approved with your B/D?

5. Do you have a family member, significant other or partner currently licensed   

 and workingfor/with you? 

  If so, what is their area of concentration? 
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